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Discovering 

Life Settlements
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Capitalize on 

opportunity brought 

by change ïwith 

Liquidity for LifeÊ

ÅAn opportunity for your clients

ÅAn opportunity for you
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Liquidity for LifeÊ

ÅA financial planning tool

ÅA life settlement product
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How does a life settlement work?
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Who can benefit from 

Liquidity for LifeÊ?
ÅWhich clients of yours are likely    

candidates for Liquidity for LifeÊ?

ÅPeople 65 or older who haveé
ïExperienced a major health condition change

ïA life expectancy between 2-12 years

ïUniversal life, variable universal life,         
second-to-die, or convertible term life policies

ïA policy with a face amount of            
$250,000 or above
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Why sell a life insurance policy?
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Exampleé 

Change in policy value

ÅThe Insured: John ïis 78

ÅPolicy: Universal Life

ÅFace Amount: $500,000

ÅCash Surrender Value: $66

ÅLiquidity for LifeÊ provides: $47,500
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Exampleé

Premiums too expensive 

ÅThe Insured: Susan ïis 82

ÅPolicy: Universal Life

ÅFace Amount: $2,000,000

ÅCash Surrender Value: $988

ÅLiquidity for LifeÊ provides: $205,627
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Exampleé

Estate tax laws changed 

ÅThe Insured: Claire ïis 88

ÅPolicy: Second to Die Universal Life

ÅFace Amount: $600,000

ÅCash Surrender Value: $518

ÅLiquidity for LifeÊprovides: $80,000
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Exampleé

Medical care needed 

ÅThe Insured: James ïis 68

ÅPolicy: Universal Life

ÅFace Amount: $1,000,000

ÅCash Surrender Value: $2,128

ÅLiquidity for LifeÊprovides: $100,676
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Unlock your clientsô 

hidden assets 


